
Networking 

There is a methodology to networking that brings about results which is more of an art form than a 

science. Successful networking is more than just attending conferences and seminars in order to be 

around fellow entrepreneurs and likeminded people; but requires one to get engaged to spark 

conversation in order to build a rapport for possible future business. Emphasise on ‘possible future 

business’ and not to strike a deal the very first time of meeting. Many entrepreneurs have 

mistakenly attempted to sale their products or services at a networking function which is going 

about it the wrong way. 

In essence, networking is a form of marketing but relies heavily on sales. Marketing because 

networking affords you the opportunity to let your prospective customers know who you are and 

what services you provide; and sales because the success of networking depends on your ability to 

sell yourself. Of which, selling yourself is the key ingredient of networking. It is the art form of 

successful networking; the ability to engage in a meaningful business conversation with anyone of 

whatever status, wealth, class, age, race and gender. From that, people are drawn to you and will 

desire to continue the conversation at a later stage of which follows the exchange of contact details 

and the possibility of doing business together is born.   

I guess the fear most people have is approaching a total stranger and starting a conversation. But 

you need not fear because everyone that goes to a networking event is there to do just that. They 

are prepared and are more than willing to approach and be approached otherwise they would not 

be there. It is like a speed dating event, where everyone is there to meet someone knew, they all go 

ready to approach and be approached.  

Networking is a great way for entrepreneurs to grow their circle of influence through meeting other 

entrepreneurs whom they can learn a great deal from and it is also a great way to meet likeminded 

people; as an entrepreneur it is not easy to find people who speak the same language but attending 

entrepreneur events and networking allows one to meet such people.  

The question entrepreneurs always ask is where to network? The answer is you can network 

anywhere but it makes more sense to attend events where you know the type of people you want to 

do business with will be present. Conferences, seminars, business dinners and golf days are always a 

good place to meet business people. Just make sure you have your business card, of which we shall 

discuss the importance or lack thereof of the ‘business card’ in our next issue.  
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